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		Abstract

		This essay reviews Lillian L. Beeson, Persuasion: Theory and Applications (OUP 2014). This undergraduate survey book provides helpful background for those interested in legal rhetoric, but ultimately its utility is limited. Beeson's project has a modest scope which reflects the desuetude of rhetoric in contemporary higher education. She is more interested in arming her students to protect themselves from rhetorical manipulation than in empowering them to engage in persuasive discourse. The book accomplishes the significant goal of tying the long tradition of rhetorical theory to the teachings of modern social science.  Unfortunately, the chapter of legal rhetoric is limited to the use of persuasion in court.  

I conclude that Beeson's book provides a helpful introduction to the primary elements of rhetorical theory. With six chapters providing specific applications of rhetorical theory-covering politics, law, religion, art and cinema, advertising, and public relations-the reader can gain a broad perspective on rhetoric in contemporary society. But  because the chapter on law is so brief and narrowly focused, it provides only a bare introduction to themes that likely will interest a legal audience. This is not a failing of the book, but rather follows from the intended undergraduate audience. The book can provide a basis for to understand the complex relationships of law and rhetoric, and how lawyers can learn to be effective rhetors, but additional reading will be required. 
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